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 Sean Coffey went to law school at night while on active duty in the 
military. “I wasn’t planning to practice law—I wanted a postgraduate degree to advance in the Navy.” Cof-
fey was assigned as a personal military aide to Vice President George Bush when he decided to become a 
practicing attorney. “Litigation is interesting because it’s primarily a backward look at what happened and 
why. But we get to write the last few chapters.” Secret Service agents on the vice president’s detail recom-
mended getting a job with the U.S. attorney’s office in the Southern District of New York. “I ultimately did 
work for the U.S. attorney’s office, and I became a bit of a trial rat. I had more than a dozen jury trials in 
three years.” Coffey lost his first case. “I was feeling pretty blue, when I talked with Jim Comey, who was 
then deputy chief of the criminal division. He congratulated me, saying I would never be part of ‘the **** 
club’ that is too afraid of ruining their perfect record to try a tough case. When people know you are willing to try cases, you get better results. That attitude 
also applies to private practice, where you get better settlements for your clients.”

 After moving to private practice, Coffey made partner at a major firm while also commanding a Navy reserve squadron 
in Maine, then left five months later to become a plaintiffs’ lawyer at a 16-lawyer firm. “I preferred to go after the bad guys rather than try to explain away 
their misconduct.” Coffey retired from the Navy as a captain shortly before the trial of the landmark WorldCom case. “Having been a partner at a defense firm, 
I realized that most litigators at big firms will get weak in the knees if you get them close to trial. They run to settle.” For the WorldCom case, he insisted on 
individual payments on the part of outside directors. “It was the first time that outside directors were made to pay personally. The other unique aspect of the 
WorldCom case is that we broke apart the syndicate of underwriters. Those that got out early got a better deal. The last bank still in the suit paid 48 percent 
more than it would have if it had gotten out early.”

Coffey then went back to the defense side to serve as co-counsel for Fabrice Tourre, the former Goldman Sachs trader accused of securities fraud by the SEC 
in 2013. Coffey had been retired after an unsuccessful run for New York State attorney general and was doing some commercial litigation finance work. “That 
wasn’t working out, but one of my partners in the CLF business was married to a lawyer who had been defending Fabrice for three years and asked me to 
help try the case. That trial was all I had to do, and I loved it. I was a gladiator for this wrongly accused young man. The result was a disappointing split verdict, 
but I’m proud that the jury rejected the SEC’s 10(b) false statements claim. I fell in love with trying cases again.” Eventually Coffey ended up at Kramer Levin. 
“The value I add is that I understand the securities plaintiffs’ playbook. I helped write a lot of it. I can offer general counsel some insight, and I can tell them 
what’s really going on.” For example, he had a case recently where the board of directors received a demand letter. “It wasn’t frivolous. But I knew that if I of-
fered the plaintiffs’ firm a fraction of what they asked for, they would go away if I told them they would have the check in 10 days. And that’s what happened.”

 Coffey is excited to be helping build a dynamic civil litigation practice at Kramer Levin. “While a plain-
tiffs’ lawyer I was up against every major firm, and I always thought Kramer Levin did it the way I would do it. They are strategic.” In terms of securities litiga-
tion, there are two trends: at the U.S. Supreme Court and appellate courts, “I believe it will get tougher for plaintiffs. On the other hand, what goes up must 
come down. So once the stock market corrects, there will be opportunities for the plaintiffs’ bar. When the tide turns, there will be plenty of work for them 
and, therefore, for me.”
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